5 Key Stages of
Selling Your Business

1.Preparation

As with anything else in life, preparing your business for sale is key. From preparing for the due
diligence process to planning the sale structure and your exit plan, this is fundamental to maximise on
your sale and prevent your buyer from chipping away at your purchase price.

3. Due Diligence Enquiries

Your buyer will raise a series of questions about your business, its assets and historic trading position. It
is important to answer these honestly and carefully to ensure that you are not exposed whilst ensuring
the Buyer has sufficiently detailed information to assess the purchase. We can assist you with this
process through management of a data room for you to provide your responses through.

5. Completion

This is where all of your hard work pays off! Exchange and Completion is often simultaneous in these
deals, so the point where you are legally bound is also the point where you hand over

the keys to your business. Of course, in most transaction you usually receive the

proceeds of sale (or part of it) and you can begin planning your next endeavours!
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